


challenges to acquire the geological and geophysical data required to evaluate unexplored land.

Obstacles include rain forests, environmental and community restrictions, security concerns and the

high cost of seismic. SFD@ is a very effective tool to overcome these problems.

By exploiting these operational SFD@ advantages we very quickly earned revenue, won positive

recognition and gained significant industry respect for our company.

• Our first contract for $2.3 million was with Pacific Rubiales (TSX: PRE, Market Cap $5B). We were
able to evaluate a 7,000 square kilometer area in about two months. This program replaced at the
same cost a very limited seismic program (100 kilometer) with a much more comprehensive 1,800
kilometer SFD@ survey (permitting of a seismic program takes about 6 months with the actual survey
taking potentially another year). The SFD@ survey provided the required data to evaluate their land,
focus future seismic programs and make decisions to relinquish un-prospective lands back to the
government. In the end, Pacific Rubiales was able to attract a new partner to pay for a focused
seismic program and an initial well on the land surveyed by SFD@. The result is that SFD@ drove the
demand for a much larger seismic program!

• Later in 2009 we completed a $1 million survey with an independently operating subsidiary of a
large Colombian oil company. This client is currently planning and conducting seismic and drilling
programs in the surveyed areas on targets identified by SFD@.

• Finally, last month Ecopetrol SA the Colombian National Oil Company (NYSE: EC, Market Cap:
$57B), controlling the largest unexplored land in the country contracted NXT for a pilot program to
evaluate SFD@ in both their on-shore and off-shore concession areas. We completed flying the
surveys in early March and are currently interpreting the data in our offices in Calgary. We expecno
deliver the results in the coming weeks.

In less than a year, we have been contracted for nearly $4 million of surveys by three large Colombian

operators. Jointly, these three companies with their partners control approximately 50% of large blocks

available for survey in Colombia. This success validates our Colombian strategy. This type of market

penetration would have been impossible in such a short period of time within the Canadian market.

In the same period, we have developed a Colombian team and have set up a branch office in Bogota.

NXT is currently very active in marketing its SFD@ survey services to other Colombian based companies

as well as offering previously obtained SFD@ survey data to companies for their evaluation of Colombia

2010 bid round lands.

This past week we continued to see positive developments. Early last week Pacific Rubiales announced

their year-end results and hosted a conference call to discuss them with investors. In their press release

they specifically mentioned their use of the SFD@ and the topic subsequently came up in the call the

next day. Senior management stated that " ... we used it and the results were very encouraging and

therefore we plan on continuing to use this modern technique in some of those remote areas where

seismic is very complicated and expensive to shoot. This doesn't mean we are not going to shoot



seismic, but it helps to plan the seismic coverage in big areas where you need to prioritize the seismic

coverage".

This past week we also traveled to Southern California where we attended the 22 nd Annual Roth Capital

OC Growth Stock Conference. At the conference we were able to conduct one-on-one meetings with

current investors, institutional investors new to the story, and members of the Roth team. We received

good feedback and it was clear many were impressed with the outstanding potential of our SFD@

technology.

A key point to remember over the last year is that the technology has passed every major test

companies have used to evaluate the SFD@. These have included blind tests, flights over existing fields,

and seismic work that has confirmed SFD@ data after our surveys. The fact that the technology has

performed so well continues to present us with opportunities for future contracts. In addition to our

three current clients, we have conducted blind tests with another large firm and are currently

integrating the SFD@ data with their seismic. We have also established contact with over 30 companies

operating in Colombia and are diligently pursuing these leads.

We must stress, however, that we are in an early stage of adoption (given the size of the market

potential) and our revenue growth could still be uneven as clients assess how best to apply SFD@ within

their exploration programs. However, with NXT's strong cash position of over $4 million and with no

debt we are confident that we have the resources to purse this business plan.

We believe the strength of our technology, the continued build-out of our team and the endorsements

we are winning from our customers will position us for growing success over the coming years. We plan

to build on our current success in Colombia and use this success to open up other market opportunities.

We look forward to the future with confidence and for you to accompany us along the way.

Thank you again for your unwavering support.

Sincerely,
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~GeorgeLiszicasz

President & CEO


